FOR SALE

MULTIFAMILY
$1,595,000

1479 High Street
343 E. 15th Avenue

Eugene, OR 97401

1479 HIGH

LISTING BROKER:
MATT BRYSON = . AR S
S NINE UNIT 2 BED / 1 BATH APARTMENT BUILDIN

Email: mbryson@metcorealty.com WITH 3 BED I 1 BATH H OU SE

www.metcorealty.com

/\ PROPERTY HIGHLIGHTS:
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- ¢ HEART OF UO WEST CAMPUS AND EAST DOWNTOWN EUGENE HOUSING
E I C O ¢ 1479 High: 6,810 Sf. Apt. Building / 343 E. 15th: 1,512 Sf. House — SINGLE TAXLOT
INVESTMENT REALTY, ING. ¢ 0.28 Acre Lot Zoned R-3 / 21 Total Bedrooms W/ Unit Development & Expansion Potential

388 Q Street » Springfield, Oregon 97477

¢ Long-Term M to M Apt. Tenancies W/ Short-Term Rent and Campus Rate Upside Potential
Office: (541) 683-9001 .

The information contained herein has been obtained from third party sources deemed reliable but has not been independently verified by METCO Investment Realty,
Inc. or its agents. It is your responsibility to independently confirm its accuracy and completeness. Any projections, opinions, assumptions or estimates used are for
cxamplc only and do not represent the current or futurc performance of the property. All information containcd herein is subject to change, crrors, and omissions.




Location & Property Summary:

1479 High Street
343 E. 15th Avenue

TS 5050 £ oheGoad: .

“‘ T LOCATION:

| O Sitie park sienseam® O The 1479 High Street Apartment Complex, commonly categorized as West campus alternative student hous-
ington ¢ &7 gy Grestal g s ING, IS ideally situated a short walk or biking distance from the all amenities the University of Oregon and
D! - East Downtown Eugene have to offer. Centrally located in the Eugene/Springfield urban metropolitan area

Eugene with easy freeway & interstate access, this prime location offers consistently high both long term rental and

affordable student housing demand with extremely low vacancy rates, long term investment stability & po-
b 2 0 tkANKL/N By tential rent grOWth-

TETTTT AL G

PROPERTY / BUILDING CHARACTERISTICS:

The 1479 High Street property has been under the current ownership and professional property manage-
ment for the last 35 years. The apartment building built in 1969, offers roof and gutters that are less than 10
wor— years old, fresh exterior trim paint, and all unit interiors having various levels of updating and periodic im-

E 24TH AVE 0 () PMen (TE () - 2Je PME

L
1479 High St

m

€ Hayward Field

1S QYVATIH

1 LLINVI
1S 31V9V

COLLEGE HILL

KZON PRV

Amazon Community
Center

eLaurelwood
Golf Course

() Wayne Morse Albertsons (4
Family Farm

LISTING BROKER:

MATT BRYSON

Cell: (541) 913-0557
Office: (641) 683-9001 -
Email: mbryson@metcorealty.com &
www.metcorealty.com oS5

(541) 913-0557

INVESTE’IIQIQ
388 Q Street « Springfield, Oregon 97477
Office: (541) 683-9001
www.metco@metcorealty.com
The information contained herein has been obtained from third party sources deemed reliable but has not been independently verified by METCO Investment Realty,

Inc. or its agents. It is your responsibility to independently confirm its accuracy and completeness. Any projections, opinions, assumptions or estimates used are for
example only and do not represent the current or future performance of the property. All information contained herein is subject to change, errors, and omissions.



Investment

Overview:

1479 High Street
343 E. 15th Avenue
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OPERATING DATA: SALE PRICE: $1,595,000
GROSS ANNUAL INCOME: ACTUAL PROFORMA
Gross Rent: $148,920 $160,200
Add Other Income (Laundry): $720 $720
Less Vacancy & Collections Allowance (3%) (54,468) ($4,806)
Projected Gross Operating Income: $145,172 $156,114
DATA SUMMARY
GROSS ANNUAL EXPENSES: ACTUAL PROFORMA Price: $1,595,000
Units: 10
Property Taxes: $13,000 $13,000
Property Insurance: $3,100 $3,100 NOI: $95,489
City Licenses & Permits: $200 $200 Cap Rate: 5.99%
Property Management (7.5%): $11,169 $12,015 Assesors Map & Taxlot #: 12-03-31-44-00500
Utilities, Trash, and Laundry Cleaning Services: $6,950 $6,950 Assessors Tax Act, #: 275857
Maintenance & Repairs (5%): $7,446.00 $8,010.00 Tax Lot Zonning: R-3 - High Density Res.
Landscape Maintenance: $3,000 $3,000 .
X Tax Lot Acres: 0.28
Legal & Professional Fee's: $350 $350 : "
Replacement Reserves (3%): $4,467.60 $4,806.00 Tax Lot Sq.Ft.: 12,197 s
Projected Gross Annual Operating Expense: $49,683 $51,431 Year Constructed: (Apt) 1969
(SFD) 1928
Buildings Sq.Ft. Apt 6,810 Sf
PROJECTED NET OPPERATING INCOME (NOI): $95,489 $104,683 etttz 56 (Apt)
(SFD) 1,512 sf
CAP RATE: 5.99% 6.56% Off Street Parking Spaces: 14
RENT ROLL
1479 High Street Apartments
. Profi Rent (iong- Rent Increase
Uniy BD/BA Status Saft Rent O v e Eligibility
1 2/1.00 Current - (Month to Month) 720 $1,135 $1,250 05/01/2026
2 2/1.00 Current - (Month to Month) 720 $1,135 $1,250 05/01/2026
3 2/1.00 Current - (Month to Month) 720 $1,095 $1,250 12/01/2025
4 2/1.00 Current - (Month to Month) 720 $1,150 $1,250 05/01/2026
5 2/1.00 Current - (Month to Month) 720 $1,150 $1,250 05/01/2026
6 2/1.00 Current - (Month to Month) 720 $1,150 $1,250 05/01/2026
7 2/1.00 Current - (Month to Month) 720 $1,175 $1,250 05/01/2026
8 2/1.00 Current - (Month to Month) 720 $1,150 $1,250 05/01/2026
9 2/1.00 Current - (Month to Month) 720 $1,295 $1,250 06/05/2025
//& 9 Units 100.0% Occupied 6,480 $10,435 $11,250
METC O 343 E. 15th Ave. House
INVESTMENT REALTY, ING. SFD 3/1.00 Current - (Month to Month) 1,512 $1,975 $2,100 05/01/2026
388 Q Street » Springfield, Oregon 97477 . .
g pringf 3 Total 10 Units ~ 100.0% Occupied 7,992  $12,410  $13,350

Office: (541) 683-9001
www.metco@metcorealty.com

The information contained herein has been obtained from third party sources deemed reliable but has not been independently verified by METCO Investment Realty,

Inc. or its agents. It is your responsibility to independently confirm its accuracy and completeness.

Any projections, opinions, assumptions or estimates used are for

example only and do not represent the current or future performance of the property. All information contained herein is subject to change, errors, and omissions.



Unit Photos:

1479 High Street
343 E 15th Avenue

The images contained herein are intended for illustration pur-
poses only, may not be a current or exact representation of the
subject property at the time of this listing, and/or may have
been modified to enhance certain subject matter characteristics
Buyer to perform own their own due-diligence.




INITIAL AGENCY DISCLOSURE PAMPHLET

Consumers: This pamphlet describes the legal obligations of Oregon real estate licensees to consumers. Real
estate brokers and principal real estate brokers are required to provide this information to you when they first
contact you. A licensed real estate broker or principal broker need not provide the pamphlet to a party who has,
or may be reasonably assumed to have, received a copy of the pamphlet from another broker.

This pamphlet is informational only. Neither the pamphlet nor its delivery to you may be interpreted as evidence
of intent to create an agency relationship between you and a broker or a principal broker.

Real Estate Agency Relationships

An "agency" relationship is a voluntary legal relationship in which a licensed real estate broker or principal broker
(the "agent") agrees to act on behalf of a buyer or a seller (the "client") in a real estate transaction. Oregon law
provides for three types of agency relationships between real estate agents and their clients:

Seller's Agent -- Represents the seller only.
Buyer's Agent -- Represents the buyer only.

Disclosed Limited Agent -- Represents both the buyer and seller, or multiple buyers who want to purchase the
same property. This can be done only with the written permission of all clients.

The actual agency relationships between the seller, buyer and their agents in a real estate transaction must be
acknowledged at the time an offer to purchase is made. Please read this pampbhlet carefully before entering into
an agency relationship with a real estate agent.

Definition of “Confidential Information”

Generally, licensees must maintain confidential information about their clients. “Confidential information” is
information communicated to a real estate licensee or the licensee’s agent by the buyer or seller of one to four
residential units regarding the real property transaction, including but not limited to price, terms, financial qualifi-
cations or motivation to buy or sell. “Confidential information” does not mean information that:

(1) The buyer instructs the licensee or the licensee’s agent to disclose about the buyer to the seller, or the seller
instructs the licensee or the licensee’s agent to disclose about the seller to the buyer; and (2) The licensee or the
licensee’s agent knows or should know failure to disclose would constitute fraudulent representation.

Duties and Responsibilities of a Seller’s Agent

Under a written listing agreement to sell property, an agent represents only the seller unless the seller agrees in
writing to allow the agent to also represent the buyer.

An agent who represents only the seller owes the following affirmative duties to the seller, the other parties and
the other parties’ agents involved in a real estate transaction:

(1) To deal honestly and in good faith; (2) To present all written offers, notices and other communications to and
from the parties in a timely manner without regard to whether the property is subject to a contract for sale or the
buyer is already a party to a contract to purchase; and +(3) To disclose material facts known by the agent and not
apparent or readily ascertainable to a party.

A seller’s agent owes the seller the following affirmative duties:

(1) To exercise reasonable care and diligence; (2) To account in a timely manner for money and property received
from or on behalf of the seller; (3) To be loyal to the seller by not taking action that is adverse or detrimental to
the seller’s interest in a transaction; -(4) To disclose in a timely manner to the seller any conflict of interest, ex-
isting or contemplated; :(5) To advise the seller to seek expert advice on matters related to the transaction that
are beyond the agent's expertise; -(6) To maintain confidential information from or about the seller except under
subpoena or court order, even after termination of the agency relationship; and :(7) Unless agreed otherwise in
writing, to make a continuous, good faith effort to find a buyer for the property, except that a seller's agent is not
required to seek additional offers to purchase the property while the property is subject to a contract for sale.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty listed in (7) can only
be waived by written agreement between seller and agent.

Under Oregon law, a seller's agent may show properties owned by another seller to a prospective buyer and may
list competing properties for sale without breaching any affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent's
expertise, including but not limited to investigation of the condition of property, the legal status of the title or the
seller’s past conformance with law.

Duties and Responsibilities of a Buyer’s Agent

An agent, other than the seller’s agent, may agree to act as the buyer’s agent only. The buyer’s agent is not
representing the seller, even if the buyer’s agent is receiving compensation for services rendered, either in full
or in part, from the seller or through the seller’s agent.

An agent who represents only the buyer owes the following affirmative duties to the buyer, the other parties
and the other parties’ agents involved in a real estate transaction:

(1) To deal honestly and in good faith; (2) To present all written offers, notices and other communications to and
from the parties in a timely manner without regard to whether the property is subject to a contract for sale or
the buyer is already a party to a contract to purchase; and (3) To disclose material facts known by the agent and
not apparent or readily ascertainable to a party.

A buyer’s agent owes the buyer the following affirmative duties:

(1) To exercise reasonable care and diligence; (2) To account in a timely manner for money and property re-
ceived from or on behalf of the buyer; (3) To be loyal to the buyer by not taking action that is adverse or detri-
mental to the buyer’s interest in a transaction; (4) To disclose in a timely manner to the buyer any conflict of
interest, existing or contemplated; (5) To advise the buyer to seek expert advice on matters related to the trans-
action that are beyond the agent's expertise; (6) To maintain confidential information from or about the buyer
except under subpoena or court order, even after termination of the agency relationship; and -(7) Unless agreed
otherwise in writing, to make a continuous, good faith effort to find property for the buyer, except that a buy-
er's z;‘gent is not required to seek additional properties for the buyer while the buyer is subject to a contract for
purchase.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty listed in (7) can
only be waived by written agreement between buyer and agent.

Under Oregon law, a buyer’s agent may show properties in which the buyer is interested to other prospective
buyers without breaching an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent's
expertise, including but not limited to investigation of the condition of property, the legal status of the title or
the seller’s past conformance with law.

Duties and Responsibilities of an Agent Who Represents More than One Client in a Transaction

One agent may represent both the seller and the buyer in the same transaction, or multiple buyers who want to
purchase the same property, only under a written “Disclosed Limited Agency Agreement” signed by the seller
and buyer(s).

Disclosed Limited Agents have the following duties to their clients:

(1) To the seller, the duties listed above for a seller’s agent; :(2) To the buyer, the duties listed above for a buy-
er’s agent; and (3) To both buyer and seller, except with express written permission of the respective person,
the duty not to disclose to the other person: (a) That the seller will accept a price lower or terms less favorable
than the listing price or terms; (b) That the buyer will pay a price greater or terms more favorable than the offer-
ing price or terms; or -(c) Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the
agent's expertise.

When different agents associated with the same principal broker (a real estate licensee who supervises other
agents) establish agency relationships with different parties to the same transaction, only the principal broker
will act as a Disclosed Limited Agent for both the buyer and seller. The other agents continue to represent only
the party with whom the agents have already established an agency relationship unless all parties agree other-
wise in writing. The principal real estate broker and the real estate licensees representing either seller or buyer
shall owe the following duties to the seller and buyer:

(1) To disclose a conflict of interest in writing to all parties; (2) To take no action that is adverse or detrimental
to either party’s interest in the transaction; and (3) To obey the lawful instructions of both parties. - No matter
whom they represent, an agent must disclose information the agent knows or should know that failure to dis-
close would constitute fraudulent misrepresentation.

You are encouraged to discuss the above information with the licensee delivering this pamphlet to you. If you
intend for that licensee, or any other Oregon real estate licensee, to represent you as a Seller's Agent, Buyer's
Agent, or Disclosed Limited Agent, you should have a specific discussion with the agent about the nature and
scope of the agency relationship. Whether you are a buyer or seller, you cannot make a licensee your agent
without the licensee’s knowledge and consent, and an agent cannot make you a client without your knowledge
and consent.



